
   Always innovation in serving our dedicated listeners and customers 
we serve, WIBW AM-FM has stepped even further “out-of-the-box” 
to help both of these nearly one-fourth of a million audience so very 
close to our heart and success.  
   The WIBW AM-FM Gift Guide last year received such following 
and appreciation that this year, WIBW Radio has joined with  its co-
media servant-affiliate, The Topeka Capital-Journal and cjonline.     

   Four packages are being offered to the media clients with total a la carte value reduced as much as 
85 percent.   
   Customers purchasing a one page age in the Christmas Gift Guide on the AM 580 WIBW, The Big 
94.5 Country FM and cjonline.com will receive a minimum of a dozen shared recorded promotions 
on both stations.  
   Additionally, there will be 12 share live liners on 580 and 94.5, along with a 15 shared announce-
ments on Internet Streaming. The package also has two e-mail blasts to both radio and newspaper 
databases, as well as website banners for all media involved.  
   There will be a one-eighth page color advertisement in the Topeka Capital Journal’s Christmas 
Edition printed on Thanksgiving Day. There are also two-page, four-page and six-page opportunities.  
   Advertisers are incorporating commercials on AM 580 WIBW and The Big 94.5 Country into their 
advertising program. Please contact me now about finalizing your Christmas advertising for maxi-
mum results. 

   Fink Beef Genetics set what 
appear to be record prices at the 
20th annual bull sale hosted by 
Galen, Lori and Megan Fink at the 
sale facility near their picturesque 
Flint Hills ranch home northwest of 
Randolph, Kansas. 
   Tabulations for the production 
sale, advertised heavily on AM 580 
WIBW radio, indicated 135 bulls 
sold for an average of $4,781, with 
the top Angus bull, Lot 83, selling 
for $8,500. 
   High selling lot in the auction was 
a Charolais bull, Lot 149, which 

sold for $9,500. The 101 Charolais bulls in the offering tallied $3,787. 
   The brisk, sun shining day was warmed and brightened further when 
tabulations indicated a sale gross income of more than $1.02 million for an 
average of $4,355 on 236 bulls. 
   Always an innovator in seed stock production and service to customers, 
the Fink family offered a three-year guarantee on all bulls sold this year. 
“This is the first such guarantee in the bull sales industry that we know 
about,” Galen pointed out 
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Padre says: 
 

“Everyday, tell at 
least one person 

something you like, 
admire, or appreci-

ate about them.” 

   Shannon Creek Cattle Company, operated 
by Alan and Sharon Hubbard at Olsburg, 
hosted their third annual Quarter Horse sale 
featuring bred Hereford heifers as an attrac-
tion at Manhattan. Managed by Jay George of 
United Livestock Brokers, Inc., at Lebo, the 
auction was advertised on WIBW AM-FM. 
Twenty-three weanling foals averaged $844, 
while eight three-year-old broke geldings 
brought $2,112 each, and five broke three-
year-old mares netted more than $1,500 
apiece. Ten broodmares brought $805 each, 
and four Mini-Ponies brought $175 each. 
Sixty-seven spring calving AI-bred yearling 
Hereford heifers sold for an average of 
$1,211. Sharon Hubbard is mounted on the 
Lot 53 mare that sold for $2,300. 

   Galen Fink, right, talks to a poten-
tial bidder about the bull offering 
before the recent Fink Beef Genetics 
Sale at Randolph.  
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