
Livestock auctioneer, radio voice retiring 
By Frank J. Buchman small communities had back Johnson has programs on ~ ·;;;;;;;:;;; 
Sure have been lots of then." KRVN and KFRM on 

changes in the livestock "Farmers used to feed out Wednesday and Thursday 
business in the past six-plus their cattle. usually a couple mornings. 
decades. dozen on a typical farm. If "Sometimes I have won-

There have been many they had twice that many, it dered if anybody was listen
transformations in the auc- was considered a big opera- ing, but then if I say some
lion and sale barn industries tion. Sale barns would sell a thing wrong, everybody has 
as well. few hundred head of live- to make sure I know it," 

One thing hasn't changed. stock a week and make a Johnson revealed. "There 
"Auctions are still the best good living," Johnson con- was a woman who saw me in 
way to get the top dollar for tinued. "Now farmers must Salina one day, and said I 
your livestock, or whatever have hundreds of head to was the best thing that ever 
you want to sell," contended make a go of it, and larger happened to her. 
Col. Roger Johnso11, Salina. . auction barns often sell sev- "She told me she always 

Certainly, if there is any- era! thousand cattle in a has her radio on .in the mom
one who would know, it is week." ing; hut doesn't like to get 
Col. Johnson, a lifelong Not only has Johnson up. Then when I come on, 
stockman. been an auctioneer at the she can't stand listening to 

Johnson started working Salina pavilion, he's also me, so she gets up so she 
at the Lindsborg Sale Barn served as a fieldman, visiting won't have to," Johnson 
as a teenager, became an stockmen over a. wide area, grinned. 
auctioneer 44 years ago and, . providing an ·approximate Stepping down from his 
at age 76, is planning retire- weight of their livestock and duties at Farmers & Ranch
men! from 40 years of em- giving an estimate of what ers Livestock won't leave 
ployment at Farmers & Ran- they will sell for at auction. Johnson with too much idle 
chers Livestock Commission "''d always spend at least time. "I'll still be in the auc-
Company, Inc., Salina. two days a week in the conn- tion business, and we have 

Retirement recognition is try looking at cattle," John- quite a few sales lined up 
planned at the barn Thurs- son reflected. this spring," he admitted. 
day, March 27, with a special While he's recognized as There was a time when 
invitation extended to all a leading livestock auction- Johnson would have 70-plus 
friends and customers. Re- eer throughout the Midwest, farm and other miscella
freshments will be served it's for his livestock market neous auctions annually, in 
throughout the day. reports on the radio that addition to selling 100 days 

"The biggest change I've Johnson is probably known at the livestock pavilion. 
seen has l;>een the sharply by the greatest number of Growing up on a diversi
lowered number of farmers people. "I've had a livestock lied farm near Lindsborg, 
and the much larger size of market program on KSAL Johnson found he could 
operations," Johnson insist- radio Monday through Fri- work at the sale bam in 
ed. "Used to be every comer day mornings at 6:45, ever town during high school and 
had a farmstead. Farmers since I started here," Johnson be-excused from schooL "I 
had a few cows and hogs, recalled. was just an alley boy then, 
and would market their Those are live reports but the auction and sale 
livestock at the local sale right from his office in the bam bug bit me pretty hard, 
barn, which most of the sale barn. Additionally, because that's what I de-

Col. Roger Johnson visited with Farmers & Ranchers Livestock Commission Com
pany manager Mike Samples last week in the lobby of the Salina auction pavilion 
where Johnson has worked 40 years. A retirement celebration, with refreshments· 
and lots of reminiscing, is scheduled Thursday, March 27, during the regular twice
weekly auction. 

cided I wanted to do," he 
verified. 

Entry into the business 
wasn't immediate though. 
Drafted into the Army dur
ing the Korean War, Johnson 
served in Spokane, Wash. 
Upon return with his wife, 
Lynne, and their first son, 
Johnson pursued his career 
choice. 

"I asked Lonnie Wilson, 
who was running the Wilson 
Livestock Auction in Salina. 
if I could go to work for 
him," Johnson reminisced. 

"He said no at first, but 
changed his mind, and I 
started auctioneering there. I 
was plenry green." 

However, Johnson did 
later attend the Reisch Auc
tion School in Mason City, 
Iowa, continued selling at 
Wilson and was soon asked 
to conduct farm and house
hold auctions. "One day I 
came out of the barn, and 
there waiting for me in a car 
were two of the owners of 
Farmers & Ranchers. They'd 
built this new barn in '64, I 

believe it was, and they 
asked me to work for them. 

"Laurence Clemence, 
Merrill Christiansen and 
Bob Muir owned it then. I 
started the next Monday. I've 
been here and on the radio 
ever since," Johnson calcu
lated. 

Along with his auction 
career, Johnson has always 
been involved in his own 
farming and livestock opera
tions. "I have the home farm 
at Lindsborg and also own 
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Johnson retires after 40 years of service to Sali.na auction markEd 
Continued from page I 
some additional pasture 
land, u Johnson qualified. nl 
always kept a cow herd, put 
up the feed and took care of 
the cows myself until the 
mid-'80s, when we started 
having so many auctions I 
couldn't keep up with it all." 

His agricultural opera
tions are now leased out, but 
Johnson remains involved in 
upkeep. "There are always 
thistles to pull and fence to 
fix, and I know where the 
good fishing holes are. I'll be 
spending more time doing 
that now that I'm retiring 
here," he declared. 

The Johnsons have lived 
in Salina since the mid-'50s, 
raising four sons, and now 
they have seven grandchil
dren. "My wife has become 
the head babysitter," he ac
knowledged. 

"Our boys still had to 
work on the farm when they 
were growing up," Johnson 
insisted. "Larry and Steve 
started helping me with auc
tions when they were just 12 

years old. I mean they were 
selling, and they are still in 
the business with me." Son 
Ken is in the Air Force, and 
son Jeff passed away six 
years ago. 

Always having a horse of 
his own and being interested 
in the horse business, John
son and his parmers con
ducted bi-monthly horse 
sales at Salina for 40 years. 
"We were one of the first bi
monthJy horse sales in the 
country, n he recognized. His 
partners were AI Soukup, 
Bob Perry and Bernard Ire
ton. 

AJso called upon to con
duct purebred cattle auctions 
over a wide area, Johnson 
declared, "I did sell many 
purebred sales, actually 
mostly Herefords, and I did 
have one horse sale in 
Missouri. I never worked 
regularly at any other sale 
barns, after I started here. I 
had several opportunities, 
but I wanted to be loyal to 
my customers. They'd 
sometimes insist that I sell 

their livestock here." 
Sought to auction at 

youth livestock sales, John
son served in that capacity 
gratis for several county 
fairs. "The hardest thing for 
those kids to understand was 
why their blue ribbon project 
would bring less than the 
white ribbon one, just be
cause his dad had just bought 
a new tractor from the 
buyer," Johnson shared. "I'd 
tell them it may not be fair, 
but that's the way life is." 

Not only has the size of 
farming operations expand
ed, but prices of commodi
ties marketed by Johnson 
have multiplied, the auction
eer analyzed. "When I was a 
kid, calves would wean off 
weighing 400 pounds and 
sell for 25 cents. Farmers 
were making a good living, 
sending their kids to college 
and doing well. 

"Now, calves often wean 
half again or more than that 
and sell for well over a dol-
Jar, and farmers can't make a 
living. It's the overhead: the 

price of machinery, fuel, fer
tilizer. Everything's gone 
sky-high," Johnson figured. 

Likewise land values 
have increased at least ten
fold. "I've sold pastures at 
auction for $100 an acre, and 
now they'll sell for $1,000 or 
more," compared Johnson, 
who has conducted a number 
of sales grossing over a mil
lion dollars dUring his career. 

Although there may be a 
leveling of prices, Johnson 
pointed out, "They aren't 
making any more land, so it 
probably won't go down too 
far. What worries me the 
most is if these grain prices, 
now at a record level, would 
drop to where they were a 
few years ago, and the input 
costs stay up. It really does 
scare me, makes me shud-
der. 11 

Johnson commented on 
problems in horse merchan
dising. "''ve never seen the 
good horses sell any higher 

than they do now," he con
fumed. "Yet, the colt and 
non-trained horse market is 
under extreme pressure, be
cause slaughter plants are 
closed, and there isn't a base 
price. That, along with all of 
these wild mustangs we tax
payers are feeding. I don't 
know where it's all going to 
end up." 

Present trends in live
stock marketing are forecast 
by Johnson. "I used to keep a 
notebook filled with farmer
feeder cattle buyers through
out the Midwest, and I 
would call them whenever 
we were going to have cer
tain lots of cattle," he re
membered. "Now, there 
aren't very many farmers 
who feed cattle. We sell most 
of our cattle to order buyers. 

"I've really seen lots of 
changes in the cattle and 
auction business. The best 
thing about it though is all of 
the wonderful farmers, 

ranchers, feeders and order 
buyers who I've had the op
portunity to know and work 
for. I always tried to get the 
highest price for whatever I 
was selling. I never played 
any favorites," Johnson sum
marized. 

Farmers & Ranchers 
Livestock is expected to con
tinue prospering and grow
ing, according to Johnson. 
"It's been a great 40 years, 
but it's time for me to slow 
down,~~ he emphasized. 111'11 
keep busy with conducting 
auctions and rural real estate 
sales. I'm not quitting those." 

"Roger certainly has been 
as dedicated employee as we 
could ever ask for here at 
Farmers & Ranchers. He has 
always been true blue to the 
company and a tremendous 
asset for us. We are definite
ly going to miss him," cred
ited Mike Samples, sale 
pavilion manager for the past 
20 years. 



Many Changes Seen In Lifetime Career 
Livestock Auctioneer, Radio Voice Retiring 

After 40 Years Of Service To Salina Sale Barn 

Sure have been lots of changes in the livestock business in the past six-plus decades. 
There have been many transformations in the auction and sale barn industries as well. 
One thing hasn't changed. "Auctions are still the best way to get the top dollar for your livestock, or what

ever you want to sell," contended Col. Roger Johnson, Salina. 
Certainly, if there is anyone who would know, it is Col. Johnson, a lifelong stockman. 
Johnson started working at the Lindsborg Sale Barn as a teenager, became an auctioneer 44 years ago and, 

at age 76, is planning retirement from 40 years of employment at Farmers & Ranchers Livestock Commission 
Company, Inc., Salina. 

Retirement recognition is planned at the barn Thursday, March 27, with a special invitation extended to all 
friends and customers. Refreshments will be served throughout the day. 

"The biggest change I've seen has been the sharply lowered number of farmers and the much larger size 
of operations," Johnson insisted. "Used to be every corner had a farmstead. Farmers had a few cows and 
hogs, and would market their livestock at the local sale barn, which most of the small communities had back 
then. 

"Farmers used to feed out their cattle, usually a couple dozen on a typical farm. If they had twice that many, 
it was considered a big operation. Sale barns would sell a few hundred head of livestock a week and make a 
good living," Johnson continued. "Now farmers must have hundreds of head to make a go of it, and larger auc
tion barns often sell several thousand cattle in a week." 

Not only has Johnson been an auctioneer at the Salina pavilion, he's also served as a fieldman, visiting 
stockmen over a wide area, providing an approximate weight of their livestock and giving an estimate of what 
they will sell for at auction. 

"I'd always spend at least two days a week in the country looking at cattle," Johnson reflected. 
While he's recognized as a leading livestock auctioneer throughout the Midwest, it's for his livestock market 

reports on the radio that Johnson is probably known by the greatest number of people. "I've had a livestock 
market program on KSAL radio Monday through Friday mornings at 6:45, ever since I started here," Johnson 
recalled. 

Those are live reports right from his office in the sale barn. Additionally, Johnson has programs on KRVN 
and KFRM on Wednesday and Thursday mornings. 

"Sometimes I have wondered if anybody was listening, but then if I say something wrong, everybody has to 
make sure I know it," Johnson revealed. "There was a woman who saw me in Salina one day, and said I was 
the best thing that ever happened to her. 

"She told me she always has her radio on in the morning, but doesn't like to get up. Then when I come on, 
she can't stand listening to me, so she gets up so she won't have to," Johnson grinned. 

Stepping down from his duties at Farmers & Ranchers Livestock won't leave Johnson with too much idle 
time. "I'll still be in the auction business, and we have quite a few sales lined up this spring," he admitted. 

There was a time when Johnson would have 70-plus farm and other miscellaneous auctions annually, in 
addition to selling 1 00 days at the livestock pavilion. 

Growing up on a diversified farm near Lindsborg, Johnson found he could work at the sale barn in town dur
ing high school and be excused from school. "I was just an alley boy then, but the auction and sale barn bug 
bit me pretty hard, because that's what I decided I wanted to do," he verified. 

Entry into the business wasn't immediate though. Drafted into the Army during the Korean War, Johnson 
served in Spokane, Wash. Upon return with his wife, Lynne, and their first son, Johnson pursued his career 
choice. 

"I asked Lonnie Wilson, who was running the Wilson Livestock Auction in Salina, if I could go to work for 
him," Johnson reminisced. "He said no at first, but changed his mind, and I started auctioneering there. I was 
plenty green." 

However, Johnson did later attend the Reisch Auction School in Mason City, Iowa, continued selling at Wil
son and was soon asked to conduct farm and household auctions. "One day I came out of the barn, and there 
waiting for me in a car were two of the owners of Farmers & Ranchers. They'd built this new barn in '64, I 
believe it was, and they asked me to work for them. 

"Laurence Clemence, Merrill Christiansen and Bob Muir owned it then. I started the next Monday. I've been 
here and on the radio ever since," Johnson calculated. 



Along with his auction career, Johnson has always been involved in his own farming and livestock opera
tions. "I have the home farm at Lindsborg and also own some additional pasture land," Johnson qualified. "I 
always kept a cow herd, put up the feed and took care of the cows myself until the mid-' 80s, when we started 
having so many auctions I couldn't keep up with it all." 

His agricultural operations are now leased out, but Johnson remains involved in upkeep. "There are always 
thistles to pull and fence to fix, and I know where the good fishing holes are. I'll be spending more time doing 
that now that I'm retiring here," he declared. 

The Johnsons have lived in Salina since the mid-' 50s, raising four sons, and now they have seven grand
children. "My wife has become the head babysitter," he acknowledged. 

"Our boys still had to work on the farm when they were growing up," Johnson insisted. "Larry and Steve 
started helping me with auctions when they were just 12 years old. I mean they were selling, and they are still 
in the business with me." Son Ken is in the Air Force, and son Jeff passed away six years ago. 

Always having a horse of his own and being interested in the horse business, Johnson and his partners con
ducted bi-monthly horse sales at Salina for 40 years. "We were one of the first bi-monthly horse sales in the 
country," he recognized. His partners were AI Soukup, Bob Perry and Bernard Ireton. 

Also called upon to conduct purebred cattle auctions over a wide area, Johnson declared, "I did sell many 
purebred sales, actually mostly Herefords, and I did have one horse sale in Missouri. I never worked regular
ly at any other sale barns, after I started here. I had several opportunities, but I wanted to be loyal to my cus
tomers. They'd sometimes insist that I sell their livestock here." 

Sought to auction at youth livestock sales, Johnson served in that capacity gratis for several county fairs. 
"The hardest thing for those kids to understand was why their blue ribbon project would bring less than the 
white ribbon one, just because his dad had just bought a new tractor from the buyer," Johnson shared. "I'd tell 
them it may not be fair, but that's the way life is." 

Not only has the size of farming operations expanded, but prices of commodities marketed by Johnson have 
multiplied, the auctioneer analyzed. "When I was a kid, calves would wean off weighing 400 pounds and sell 
for 25 cents. Farmers were making a good living, sending their kids to college and doing well. 

"Now, calves often wean half again or more than that and sell for well over a dollar, and farmers can't make 
a living. It's the overhead: the price of machinery, fuel, fertilizer. Everything's gone sky-high," Johnson figured. 

Likewise land values have increased at least tenfold. "I've sold pastures at auction for $100 an acre, and 
now they'll sell for $1,000 or more," compared Johnson, who has conducted a number of sales grossing over 
a million dollars during his career. 

Although there may be a leveling of prices, Johnson pointed out, "They aren't making any more land, so it 
probably won't go down too far. What worries me the most is if these grain prices, now at a record level, would 
drop to where they were a few years ago, and the input costs stay up. It really does scare me, makes me shud
der.~~ 

Johnson commented on problems in horse merchandising. "I've never seen the good horses sell any high
er than they do now," he confirmed. "Yet, the colt and non-trained horse market is under extreme pressure, 
because slaughter plants are closed, and there isn't a base price. That, along with all of these wild mustangs 
we taxpayers are feeding. I don't know where it's all going to end up." 

Present trends in livestock marketing are forecast by Johnson. "I used to keep a notebook filled with farmer
feeder cattle buyers throughout the Midwest, and I would call them whenever we were going to have certain 
lots of cattle," he remembered. "Now, there aren't very many farmers who feed cattle. We sell most of our cat
tle to order buyers. 

"I've really seen lots of changes in the cattle and auction business. The best thing about it though is all of 
the wonderful farmers, ranchers, feeders and order buyers who I've had the opportunity to know and work for. 
I always tried to get the highest price for whatever I was selling. I never played any favorites," Johnson sum
marized. 

Farmers & Ranchers Livestock is expected to continue prospering and growing, according to Johnson. "It's 
been a great 40 years, but it's time for me to slow down," he emphasized. "I'll keep busy with conducting auc
tions and rural real estate sales. I'm not quitting those." 

"Roger certainly has been as dedicated employee as we could ever ask for here at Farmers & Ranchers. 
He has always been true blue to the company and a tremendous asset for us. We are definitely going to miss 
him," credited Mike Samples, sale pavilion manager for the past 20 years. 



Col. Roger Johnson visited with Farmers & 
Ranchers Livestock Commission Company man
ager Mike Samples last week in the lobby of the 
Salina auction pavilion where Johnson has 
worked 40 years. A retirement celebration, with 
refreshments and lots of reminiscing, is sched
uled Thursday, March 27, during the regular 
twice-weekly auction. 

In the most familiar position anyone knows him: 
Col. Roger Johnson has been serving as an auc
tioneer, fieldman and radio market reporter for 
Farmers & Ranchers Livestock Commission 
Company, Inc., Salina, for 40 years. Also con
ducting many farm, household and land auctions 
over a wide area, Johnson is retiring from the 
auction barn at the end of the month. Retirement 
recognition is planned Thursday, March 27, at the 
sale pavilion. 


