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Padre says: 
 
 
 
 
 

“The love of a 
family is  

life’s greatest  
blessing.”   

 

Elmdale Red Angus Ranch Is Longtime Flint Hills Family Business  
   It’s a family operation  
    Of all recognition-encompassing de-
scriptions one could give of the Mush-
rush Ranch, that’s the most concisely 
appropriate.  
   It’s a multiple-generation Flint Hills 
ranch family together involved producing 
multi-generations of purebred Red Angus 
families demanded by cattle breeders 
around the country. 
   Added to a long list of cattle-industry 
recognitions, the Mushrush family of Elmdale was most recently honored as Stockmen of the 
Year by the Livestock and Meat Industry Council and Kansas State University Department of 
Animal Sciences and Industry at the annual Stockmen’s Dinner in Manhattan.  
      Mushrush Red Angus is a family-owned and managed operation that was started in the 
early 1950s by Robert and Oma Lou Mushrush, who ran their commercial cow-calf herd in the 
heart of the Kansas Flint Hills. The Mushrush family today manages more than 8,000 acres of 
native tall grass prairie.  
   Son Joe and his wife, Connie, joined in 1980 and began adding registered Red Angus cows 
to the operation as well as stocker cattle. In 1990, they added a 1,000-head feedlot giving them 
involvement in all segments of the cattle industry and a unique perspective into their commer-
cial customers' needs.  
   Most recently, Joe and Connie's son, Daniel, and his wife, Christine, joined the family ranch. 
Joe and Connie's other children, Casey, Cole, Laura, Chris and Maddy are also involved in the 
ranch or in another aspect of agriculture. Granddaughters are the fourth generation.   
   “Our diversified cattle operation utilizes Red Angus genetics in every aspect,” Joe said. “We 
run 500 registered Red Angus cows, calving half in the spring and the other half in the fall.” 
    Approximately 150 bulls are marketed annually in an annual sale and at private treaty. 
“Commercial producers are our target customers, because we are commercial cattle people at 
heart,” Connie noted. “We breed our cattle the way we would want them, if we were investing 
in Red Angus genetics for a commercial herd today.”  
   The family purchases 400 to 500 commercial heifers annually from their commercial cus-
tomers to develop, breed and resell as bred females. Mushrush-sired steers are bought from 
customers to stock their feedlot as well as bulls and females that do not meet breeding-quality 
requirements.  

    “Consumers are demanding high quality beef, and packers are willing to pay a premium for 
it. Superior carcass quality has always been a goal of Mushrush Red Angus,” emphasized Joe, 
immediate past president of the  Kansas Red Angus Association. 
   Advertised on AM 580 WIBW, the 2012 Mushrush Red Angus Sale is planned at the ranch 
Thursday, March 22.  
   Information about the ranch is available at www.mushrushredangus.com. 


